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Disclaimer

Forward-looking statement

The information contained in this presentation by XVIVO Perfusion
AB (publ) (the “Company”) (the "Information”) has been prepared
by the Company solely for use in this presentation and does not
constitute or form part of, and should not be construed as, an offer of
invitation to subscribe for, underwrite or otherwise acquire, any
securities of the Company. The Information contained in this
presentation has not been independently verified. No
representation, warranty or undertaking, expressed or implied, is
made as to, and no reliance should be placed on, the fairness,
accuracy, completeness or correctness of the Information or the
opinions contained herein. The Information contained in this
presentation should be considered in the context of the
circumstances prevailing at that time and has not been, and will not
be, updated to reflect material developments which may occur after
the date of the presentation. The Company may alter, modify or
otherwise change in any manner the content of this presentation,
without obligation to notify any person of such revision or changes.

This presentation may contain certain forward-looking statements
and forecasts which relate to events and depend on circumstances
that will occur in the future and which, by their nature, will have an
impact on the Company’s operations, financial position and
earnings. There are a number of factors that could cause actual

results and developments to differ materially from those expressed
or implied in a forward-looking statement or affect the extent to
which a particular projection is realised. While the Company always
intends to express its best judgment when making statements about
what it believes will occur in the future, and although the Company
bases these statements on assumptions that it believe to be
reasonable when made, these forward-looking statements are not a
guarantee of its performance, and you should not place undue
reliance on such statements. Forward-looking statements are
subject to many risks, uncertainties and other variable
circumstances. Such risks and uncertainties may cause the
statements to be inaccurate and readers are cautioned not to place
undue reliance on such statements. Many of these risks are outside
of the Company’s control and could cause its actual results to differ
materially from those it thought would occur. The forward-looking
statements included in this presentation are made only as of the date
hereof. The Company does not undertake, and specifically decline,
any obligation to update any such statements or to publicly announce
the results of any revisions to any of such statements to reflect future

events or developments.

The information presented at the Capital Markets Day is intended
for investors, financial analysts, and media representatives.

This presentation is not intended for commercial use or marketing
of XVIVO’s products.

Products shown may not be available in all markets and product
indication claim(s) may vary between markets.

For information about companies owned by XVIVO PERFUSION AB

(PUBL) see XVIVO’s Annual Report 2021 at xvivogroup.com.
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Johan Holmstrom - CCO
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HQ Gothenburg, S ;
Groningerﬂi

Thisis XVIVO 8

Business area

Thoracic GIObal
presence in 70 i
more than || countries

‘ @ xvIvO offices

Main markets 2022 Founded HQin Gothenburg

1998 Sweden
® Americas (59%)

Employees The share is listed on
m EMEA (36%)

APAC (5%) ~1 20 NAS DAQ

Stockholm mid-cap
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The challenge




Approximately,

1.6 million

organ transplants
are required every
year.

\With only

160,000

organ transplants
performed globally
each year, this only
COVErs

10% of the

total need.



Organ utilization rates

Global Average (2015-2021)
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Organ quality

Capacity

Logistics

XVIVVO



Our offer: We enable safeuse of more organs

\We increase the \We improve \We improve organ
availability of organs organ preservation function and survival

#VIVVO






Market trends




Market trends in transplantation

Machine Perfusion

Political Ambitions -
Policy & reimbursement

Services

Digitalisation

Xenotransplantation

.t Transport

12
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Achievements last 12 months

v" Abdominal launch USA - with Kidney Assist
Transport FDA 510(k) clearance

v Strong double digit growth

v" Continued investment in clinical, R&D, and
commercial organisation

v Significant progress in heart trials - Europe &
Australia/ New Zealand

v" Completion of 2 acquisitions: STAR Teams and
Avionord M&P

14




Sharpened strategic objectives

2021

2022

Market leader
abdominal

Change the
paradigm of heart
preservation

Preferred partner in

the transplant
process

Accelerate market
leadership lungs

New market
expansion

15




Organisation - Extended Management Team

Dag Andersson

(r.

Katrin Charlotte Christoffer Kristoffer Jaya Andreas Johan

) .. N . . ) N Vacant
Gisselfalt Walldal Rosenblad Nordstrom Tiwari Wallinder Holmstrom
Global QA/RA Dir.  Global R&D Dir,  Gilobal Bus. Dev & CFO VP Clinical & CMO cCco Coo
Service Dir. Regulatory Affairs
> | | |

Hassan Tetteh Rob Baumann Estelle Peslerbe

Managing Director Sales Director Sales Director
STAR Teams North America Europe

e ®\V/IVO



XVIVO as an investment

Strengthen leadership position in
a rapidly growing market

High margin products create
foundation for continued
profitable growth

XVIVVOs product & service offer
increases utilization and
availability of organs

Unique R&D portfolio with
products ready to launch in a
near future

17



Financials

Kristoffer Nlordstrom,
Chief Financial Officer

18
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Profitable growth - The XVIVO way

Growing U

market

growth Profitable
drivers

Well

capitalized

19
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Market value - Machine perfusion

m Kidney, 20%

m Heart, 30%

Liver, 30%

*Deceased donors. Solutions and disposables only (ho machines or static preservation)

#VIVVO



Premium margins driven by differentiation

Recent development

Gross margin thoracic disposables R12M

88%
85%
82%

79% —
76%
73%
70%

2020 Q32020 4 20211 2021 Q2 2021 Q3 2021 Q4 2022 1 2022 Q2

Boosters

Kidney Assist Transport US

penetration Avionord integration

Gross margin abdominal disposables R12M

70%

65%

60%

55%

50%

45%

2021 Q2 2021@Q3

Continued price increases

plopie 2022 2022 Q2

Abdominal

target 2027
Reimbursement >70%
initiatives

21
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2027 profitability targets

EBIT (%) EBITDA (%)

>20 =30

#VIVVO



Capital structure & R&D funding

Expectations 2023-2027

Continued solid and sustainable capital structure
Self-funded commercial expansion

Self-funded R&D pipeline

23
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Key take-aways

5 strategic objectives
which strengthen core
business and drive
expansion of new
products & markets

24
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Machine Perfusion Strategy

Johan Holmstrom,
Chief Commerical Officer

®VIVVO



Our strategic objectives

Machine perfusion
strategy

Market leader abdominal

Change the paradigm of heart preservation

Background:

Our technologies and solutions for both the thoracic
and abdominal organs help make more organs
available for transplantation.

Preferred partner in the transplant process

Economic Engine:

Machine perfusion drives our economic engine:
Revenue per Machine

Accelerate market leadership lungs

New market expansion

XVIVVO



Rapid growth of installed machine base

2019

Installed base

i ad

- 98
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Rapid growth of installed machine base

Today

Installed base

0460

+35%

‘2154

+60%

#VIVVO



Organ transplantation is a complex and highly
specialized resource intense process

Challenge: to recover, preserve, and

evaluate organs

Pre-Transplant (in vivo) During-Transplant (Ex vivo)

o & b =
@ Q

'R R Organ Organ preservation Transportation
Organ offer Transplant recovery eueliEion sdlegistics

management coordination
and coordination

ﬁ

|

Organ recovery
centers

Different service offerings are now surfacing in the transplantation market

29 XVIVVO



Increase revenue per machine Accelerate installed base of abdominal

Commercial excellence with focus on clinical expertise and education

Drive organ hub models for accelerated EVVLP growvth
Reimbursement and pricing models customising our value proposition

Invest in service models to increase value and customer utilisation

installed machine base by
penetration of EVVLP by

30



XVIVVO Heart Technology
EU/ANZ launch Q1 2024
Pre-Market Approval in the US

Kidney Assist Transport
Full launch in US and EU

Liver Assist AT XPS
Pre-Market Approval in the US T Launch of next generation




New market expansion

Background:

The fast growing transplant markets in South America and
Asia are important growth drivers in X\/I\/Os journey to
becoming a global all organ company

Focus markets:

v South America - focus on Brazil

v Select Asian Markets - incl. China
v" Middle East & Africa

Our strategic objectives

Market leader abdominal

Change the paradigm of heart preservation

Preferred partner in the transplant process

Accelerate market leadership lungs

New market expansion

32
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Accelerated growth from new markets

- Geographic expansion as a key
growth driver

« Expansion outside our core markets -
North America and Europe

- Controlled expansion and sustainable
build in China

- |Increase our focus on Brazil, MEA and
select Asian markets

* Product registrations of full portfolio -
Abdominal and Thoracic

15% of global sales from new
markets in 2027

9 New XVIVVO markets

33
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Key take-aways

Rapid growth and
increased penetration of
machine perfusion in core
markets

34
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Beyond product: STAR Teams
and Avionord M&P

Christoffer Rosenblad,
Global Business Development and Service Director

®VIVVO



Our strategic objectives

Preferred partnerin
the transplant process Merket leader abdominal

Background:

Change the paradigm of heart preservation

«  XWVIVO strives to remove hurdles for transplant teams
through the transplant process - driving clinical practice
by being a thought leader

Preferred partner in the transplant process
« Identified key hurdles - capacity & logistics:
*  Process and resources for recovery of organs

«  Resources and scale for machine perfusion
Accelerate market leadership lungs

Definition:
v" Becoming the preferred partner is about increasing
clinician satisfaction by removing hurdles and New market expansion

addressing inefficiencies in the transplant process

%6 XVIVVO
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Acquisition Update
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Acquisitions in the transplant process

Pre-Transplant (in vivo) During-Transplant (Ex vivo) Post-Transplant

W AVIONORD
A KVIVO KVIVO

Diagnostics

Organ matching

Organ Organ Organ

recovery preservation evaluation

Donor care

STAR teams procurement service ensures surgeons are on call ready to recover organs for transplant
centres in the USA

Avionord M &P offer a perfusion service to some of the most prominent abdominal clinics in [taly.
Providing critical support, expertise, and experience during machine perfusion.

38
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STAR Teams - Services
for organ recovery

At a glance

| team of thoracic surgeons,
preservatlonlsts and coordinators

Led by Doctor Has: - highly
reputable thoracic transplant surgeon

revenue model
resultlng in more than 400 fly outs in
2021

i

39



Strategy support

STAR Teams acquisition

Deal rationale

& Enter service segment

High growth business

Extended offer - cross selling synergies

QRGNS

v" Acquisition is well aligned with our overall
strategic objectives

v STAR teams adds service dimension to our New market expansion
strong product portfolio - making more organs
available for transplantation

0 ®\V/IVO



Avionord Machines & Perfusion

- |talian medical device distributor, service
and logistics provider

- Revenue model based on price per
procedure structure: disposables +
services

« High margin business - with high
customer satisfaction

- Active in 15/22 liver transplant centres in
Italy

« 20 - 25% machine perfusion penetration in
Italy for abdominal

. p DIE WAITING
J ORGAN

41




Avionord M&P acquisition

Deal rationale

Secure and build Italy

Improve margins and
increase revenue per procedure

<SS Option GISTO - transport device for static cold
.4 preservation of all organs

Strategy support

@ e

Change the paradigm of heart preservation

@ e

Accelerate market leadership lungs

New market expansion

42
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XPS Live - analysis of lung transplant data

\Why:

Increase confidence in the use of marginal lungs
through predictive analytics

\What:

Advanced analytics of XPS perfusion data to
enable evidence-based decision making

How:

Extended partnership with world-leading
Cleveland Clinic

“Solid data-driven analysis combined with personal
experience is the way forward to accept more marginal
lungs. This partnership with XVIVO will benefit us all”
- Dr. Kenneth McCurry, MD at Cleveland Clinic

44
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Key take-aways

Services increase
penetration of machine
perfusion

"\ AVIONORD

A

45
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Regulatory Strategy

Katrin Gisselfalt,
Global Quality Assurance & Regulatory Affairs Director

46
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When can we expect product launch?

- |s the fastest route to market always
the best?

- Important to consider and navigate a
dynamic regulatory environment -
European MIDR*

+  Expanding to new markets - how
and when?

47

*Medical Device Regulation
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Why aregulatory
strategy?




PMA

Fas‘_cer Longer and more complex
Ea.3|er . registration

Might need clinical data to Clinical data need to support
support _ Innovative Technology
Showing substantially Raised bar for competition - no
equivalence predicate

Can be used as predicate




has chosen to pursue a PMA route for
hypothermic

the IN
platform:

liver

PMA (V)

Longer and more complex
registration

Clinical data need to support
Innovative Technology

Raised bar for competition - no
predicate

XVIVVO



v Current product range fully on
track

v Kidney Assist Transport MIDR
certified in March 2022

500,000 devices
certified under old
directives yet to be
converted to MIDR

<15%

Currently
certified

|
20 Months
September

2022

Deadline
26 May 2024
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New Market
Expansion

Background:

The fast growing transplant markets in South America and
Asia are important growth drivers in X\/I\/Os journey to
becoming a global all organ company

Focus Markets:

v South America - focus on Brazil

v Select Asian Markets - incl. China
v" Middle East & Africa

Our Strategic Objectives

Market Leader Abdominal

Change the Paradigm of Heart Preservation

Preferred Partner in the Transplant Process

Accelerate Market Leadership Lungs

New Market Expansion

52
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Geographic expansion from a regulatory

perspective

®VIVVO

Full portfolio registered
(Lungs & Abdominal)

Lung Portfolio
(XPS Pending)

Lung Portfolio

@ NewXVIVO Markets

» Clinical data from US/EU registrations can (often) be utilized

» CE certificate prerequisite for many registrations

53
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Key take-aways

PN A route secures
innovative liver
technology

54
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XVIVO Heart technology:

The power of oxygenation
and the clinical trials

Andreas \Wallinder M..D., Ph.D.,
Chief Medical Officer

®VIVO



Change the Paradigm
of Heart Preservation

Background:

XVI\/Os heart technology can be more than market leading,
it has the potential to completely change the standard of
care for heart preservation

Definition:

Changing the Paradigm is defined as establishing cold
oxygenated perfusion as the standard of care for heart
preservation

Kevy Activities 2022-2024:
« Trial completion in Europe & ANZ 2023
« USA heart trial started 2023

« First clinical sales of approved product in 2024
(Europe & ANZ)

Our Strategic Objectives

Market leader abdominal

Change the paradigm of heart preservation

Preferred partner in the transplant process

Accelerate market leadership lungs

New market expansion

56
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Strong underlying need that will continue 0

v Heart failure affects ~ 64 million people
and prevalence is rising due to changing
demographics

v At the final stage, life expectancy is 6- 12
months

v" Heart transplantation is a lifesaving
treatment for advanced heart failure, but
is limited to a few

57




Trends in heart donation drives the need for new
preservation technology

2.5

Donors are older

N
o

Donors are sicker
(extended criteria)

o
)

Donors are located further
from recipients

o
o

Hazard Ratio of 1 Year Mortality
o @

1 2 3 q 5 6
Ischemic time (hours)*

The need for longer out-of-body times and use of extended criteria hearts requires better

preservation methods

58

*Khush KK et al. J Heart Lung Transplant. 2020 Jan;39(1):91]. J Heart Lung Transplant. 2019;38(10):1056-1066. doi:10.1016/j healun.2019.08.004
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Changing the paradigm in heart preservation with
new technology

XVIVVO

HEART TECHNOLOGY

TEMPERATURE CONTROLLED

STATIC COLD PRESERVATION

®)

> ®\V/IVO



Role of warm heart beating peérfusion?

\Warm Perfusion vs. Static Cold Storage
100 95

- High complexity requiring o —_ % e
advanced users o0 r = B
70 52 5
- No temperature safety net < 60 59 o
S 50
« Upto20% organ loss 0% 40
during perfusion 30
20
+  Long-term follow up 10
indicates significantly p=0.05 0
worse outcome than Year 1 Year 2 Year 3 Year 4
transport on ice (p = 0.05) e 95 90 87 83
Warm Perfusion 82 75 69 67

https://www.fda.gov/media/147298/download

XVIVVO



XVIVO Heart Technology

Continuously perfusing the heart with a cold (8 °C) oxygenated proprietary solution

Heart Technology Disposable Set Solution and Supplement

KVIVO
T ——

61
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XVIVO’s novel heart preservation technology

>

Increased utilization
(Extended criteria donor)

Improved outcomes
(fewer complications, improved survival)

Longer preservation time
(allows for better logistics, longer travel distance,
better matching)

Cost effectiveness

62




XVIVO Clinical Trial Programs

(=

EUROPE AU/NZ LUND us
Status Ongoing Ongoing Ongoing Start 2023
No of centers 15 5 1 upto 15
Population | Standard & EC* 6-8 hours Standard & EC EC
No of patients 202 36 638 TBD

*Extended Criteria

XVIVVO



Geographical coverage in clinical trials
- well equipped for launch

The clinical trial sites in Europe
alone perform >600 heart
transplants annually

40% of donor hearts in Europe have
an ischemic time of more than 4
hours

Trial sites express strong interest in
post trial use for long transports,
extended criteria donor and
potentially standard donor hearts

64
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Heart Transplantation
in the USA

Jaya Tiwari,
Vice President Clinical & Regulatory Affairs USA

®VIVO



Donor age and heart transport time are the key differences between Europe and USA

Donor Age
0-9 m10-177 m18-39 40-59 m60-69 70+

100% I

80% ——

60% —
the US rarely utilises donor hearts 40%
above 40 years of age
20%

0%

% of donors

Europe North America
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Heart donors: Europe vs. USA

Donor age and heart transport time are the key differences between Europe and USA

Ischemic Time

m<2hours m2-<4hours H4-<6 hours 6+ hours
100%

Despite transplanting more hearts than
Europe combined...

80%

60%

40%

% of Transplants

20%

0%
Europe North America

XVIVVO



The critical need for increased utilization

8000+
Non-Acceptance Reasons

Transport Time

@ Marginal Organ Quality

3800

12,000+

Transplants Untapped donor pool

Available Donors

68
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The critical need for improved preservation

XVIVVO Heart Technology is
uniquely suited to address
the most common reasons
for organ turn-down and
allow hospitals to safely
utilize organs from older 3800
donors and with longer
transport times.

Transplants Untapped donor pool Available Donors

69
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US trial “PRESERVE" will broaden device
indications

- A Prospective, Multi-center, Single-Arm, Open-Label Study of Hearts Transplanted

after Non-Ischemic Heart PRESER\/ation from Extended Donors

* Inclusion/exclusion criteria addresses critical need

» Longer transport times
» Older donors
» Marginal quality organs

- Trial start 2023

70
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US trial will engage up to 15 trial centers

High interest in XVVIVVO heart
technology

Collaborations underway with high
volume centres, including 4 out of the

top 8 centres in the USA:
\Vanderbilt University

*  Duke University
University of California San Diego

- Advent Health (Orlando, FL)

rsity of San Diego

Duke University

Vanderbilt University ®
-._ p

Advent Health (Orlando)
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XVIVO .

. is'in 90% of thoracic transplant centers

. clinical trial program creates foundation for regulatory
approvals covering 80% of global market

. has 35 world leading heart transplant centers involved
in clinical trial program

. including all heart transplant centers in Australia and
New Zealand

72
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Capital markets day
summary and Q&A
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XVIVVO

2023 - 2027 Strategy commitments

>70% Gross Margin on

) 1)
SEIOD ok A Abdominal Portfolio
2x Installed machine 20% Penetration of 15% of global sales from

base EV/LP ﬁ'@ new markets

a XVIVVO






